BEFORE THE PUBLIC SERVICE COMMISSION
OF THE STATE OF MISSOURI

In the matter of the application )
of GC Pivotal, LL.C )
for a Certificate of Service Authority to ) Case No.
provide Local Exchange and Interexchange )
Telecommunications Services )
in Portions of the State of Missouri and )
to Classify Such Services and the Company )
as Competitive )
APPLICATION

GC Pivotal, LLC ("Applicant" or "Pivotal"), a Delaware Limited Liability Company,
files this verified application pursuant to 4 CSR 240-2.060 and 240-3.510, respectfully
requesting that the Missouri Public Service Commission ("Commission") issue an order that:

(a) grants Applicant a Certificate of Service Authority to provide Local Exchange,

Exchange Access, and Interexchange Telecommunications Services in Portions of
the State of Missouri pursuant to Sections 392.410 and 392.420 - 455, RSMo.;

(b) grants competitive status to Applicant pursuant to Section 392.361, RSMo., and

classifies the Applicant’s services as competitive; and

(c) waives certain Commission rules and statutory provisions pursuant to Section

392.420.
In support of its request, Applicant states:
1. The legal name and principal office or place of business of the Applicant are:
GC Pivotal, LLC
200 South Wacker Drive, Ste. 1650
Chicago, Illinois 60606

(312) 673-2400 (Phone)
(312) 673-2422 (Fax)



A copy of Applicant's Certificate of Formation, and Certificate of Authority from the Missouri
Secretary of State to transact business in Missouri are attached hereto as Exhibit .
2. The name and address of Applicant's in-state attorney is:

Mark P. Johnson, Esq. - Mo Bar # 30740
SNR Denton US LLP
4520 Main, Suite 1100
Kansas City, Missouri 64111
(816) 460-2400
(Fax) 816/531-7545
mark.johnson@snrdenton.com

3. Pivotal is a newly formed operating company that was formed to facilitate the ability
of its indirect parent, FFN Investments, LLC (“FFN”), to acquire the telecommunications assets
currently held by Global Capacity Group (GCG) and Global Capacity Direct, LLC (f/k/a Vanco
USA Direct, LLC) (“GCD”) and then operate those assets. FFN is an Arizona limited liability
company with principal offices located at 3200 East Camelback Road, Suite 295, Phoenix,
Arizona 85018. FFN is the direct 100% parent of Pivotal Global Capacity, LLC (“Pivotal
Holdco”) which in turn owns 100% of Pivotal. FFN is a management company owned and
controlled by a series of trusts formed for the benefit of F. Francis Najafi and his family
members. Applicant, GCG and GCD have filed applications seeking approval of the Transfer of
Assets of GCG and GCD to Pivotal (the “Proposed Transaction”) with the FCC and a number of
state regulatory commissions. In addition, Pivotal is in the process of obtaining authorizations to

provide service throughout the United States which will allow Pivotal to operate the Assets.

4. Pivotal will offer resold data circuits by utilizing the facilities of incumbent local
exchange carriers ("LECs") and other facilities-based carriers. Pivotal will not own its own
circuits or fiber. Pivotal will resell Layer One (DS-1’s & OCNs), Layer Two (ATM and Frame

Relay), and Layer Three (MPLS) data circuits to business customers only. Pivotal will not offer



voice services, but will provide services to facilitate its customers’ voice communications, both
on a local exchange and interexchange basis. All services will be provided pursuant to contracts
between Pivotal and its customers. Pivotal has no plans to install either purchased or leased

facilities in the State of Missouri.

5. Applicant is willing to comply with all applicable Commission rules and is willing to
meet all relevant service standards, including, but not limited to, billing, quality of service and
tariff filing and maintenance. Applicant proposes to provide services to prospective customers in
exchanges currently served by Southwestern Bell Telephone Company, L.P. d/b/a AT&T
Missouri; Embarq Missouri, Inc.. d/b/a Embarq; CenturyTel of Missouri, LLC d/b/a CenturyTel,
and Spectra Communications Group, LLC d/b/a CenturyTel, as set forth in the list of exchanges
attached hereto as Exhibit II. Applicant will give consideration to equitable access for all
Missourians, regardless of where they might reside or their income, to affordable
telecommunications services in the proposed service area as set forth in Exhibit II, in accordance
with applicable law.

6. Applicant has the experience in the telecommunications industry and the technical and
financial resources to provide telecommunications services within Missouri. Biographies of
Applicant’s corporate officers are attached as Exhibit III, along with a description of Global
Capacity's business which is being purchased by Pivotal.

7. Applicant will also rely upon the technical expertise of its underlying carriers. In
addition, GCG and GCD corporate officers and management team responsible for its day-to-day
operations are expected to remain essentially the same immediately following the Proposed

Transaction. The Proposed Transaction will not have an adverse effect on non-management



employees of GCG and GCD. Finally, all existing customer service numbers/operations,
contacts and procedures of GCG and GCD will also remain in place after the Proposed
Transaction, including procedures relating to billing, repair and customer complaints.

8. Attached as Exhibit IV is Pivotal’s Financial Statements as of February 14, 2011. In
addition, by Court Order entered on January 26, 2011, the Bankruptcy Court for the District of
Delaware approved the sale of substantially all of the assets of the jointly-administered Global
Capacity debtors, including direct and indirect subsidiaries of Capital Growth Systems, Inc., to
Pivotal Global Capacity, LLC or its wholly-owned subsidiary assignee GC Pivotal, LLC (“the
Bankruptcy Order”). The Bankruptcy Court has determined that Pivotal has the financial ability
to close the Proposed Transaction. A copy of the Bankruptcy Order is attached hereto as Exhibit
V.

9. Applicant is in the process of applying for authorization to provide competitive
telecommunications services in the 48 contiguous states and Hawaii. Applicant has not been
denied authority for ény of the services for which it seeks authority in this Application.

10. Applicant hereby respectfully requests a temporary waiver of 4 CSR 240-3.510 (1)
(C) that requires Applicant to file a draft tariff simultaneously with this application until
Applicant has executed interconnection agreements with the incumbent LECs and those
agreements have been approved by the Commission. Applicant will file its tariff with an
effective date of at least 30 days after filing.

11. Applicant hereby respectfully requests classification as a competitive
telecommunications company within the State of Missouri and receive a lesser degree of
regulation as permitted by Sections 392.361 and 392.420 RSMo. Applicant also requests that its

services be classified as competitive. Applicant believes that its proposed services will be



subject to sufficient competition to justify a lesser degree of regulation. Granting of this request
for competitive status will allow greater price and service options for business customers
utilizing its services.

12. Applicant also respectfully requests, pursuant to Section 392.420, RSMo, that the
Commission waive the application of the following rules and statutory provisions as it relates to
the regulation of Applicant:

Statutes

392.210.2 Establish Uniform System of Accounts for Annual reports
392.240(1) Setting just and reasonable rates
392.270 Ascertain Property values
392.280 Establish Depreciation accounts
392.290 Issuance of securities
392.300 Acquisition of stock
392.310 Issuance of stock and debt
392.320 Stock Dividend Payment
392.330 Issuance of securities, debts and notes
392.340 Reorganization(s)
Commission Rules

4 CSR 240-10.020

4 CSR 240-3.550(5) (C)

4 CSR 240-3.550(4) Held Orders & (5)(A) Quarterly Service
4 CSR 240-10.020

4 CSR 240-30.040

4 CSR 240-32.050(4)(B)

4 CSR 240-32.060

4 CSR 240-32.070

4 CSR 240-32.080

4 CSR 240-33.040(1) through (3) & (5) through (10)
4 CSR 240-33.045

4 CSR 240-33.080(1)

4 CSR 240-33.130(1)(4) and (5)

Applicant believes the above-referenced rules and statutory provisions should be waived because



they are burdensome to comply with and are not necessary to ensure that the Applicant will
provide reliable and efficient service to its customers in Missouri. Further, these rules and
statutes have been waived for other carriers in prior cases.

13. As required by Section 386.570, RSMo, Applicant will comply with all applicable
Commission rules except those which are specifically waived by the Commission pursuant to a
request filed by the Applicant.

14. All inquiries, correspondence, communications, pleadings, notices, orders and
decisions relating to this case shall be addressed to:

Applicant’s Missouri local counsel, identified above; and

Lance J.M. Steinhart, Esq.
Lance J.M. Steinhart, P.C.
1720 Windward Concourse, Suite 115

Alpharetta, Georgia 30005
(770) 232-9200

(770) 232-9208 (Fax)
Isteinhart@telecomcounsel.com

15. The Applicant has no pending actions or final unsatisfied judgments or decisions
against it from any state or federal agency or court which involve customer service or rates,
which action, judgment or decision has occurred within three (3) years of the date of this
application. No Commission annual reports or assessment fees are overdue.

16. Pivotal submits, notwithstanding the provisions of Section 392.500, RSMo., as a
condition of certification and competitive classification, Pivotal agrees that, unless otherwise
ordered by the Commission, Pivotal’s originating and terminating switched exchange access
rates will be no greater than the lowest Commission-approved corresponding access rates in

effect for each ILEC within those service area(s) Pivotal seeks authority to provide service.



Additionally, pursuant to the Commission’s Report and Order in Case No. T0-99-596, Pivotal
agrees that if the ILEC in whose service area Pivotal is operating decreases its originating and/or
terminating access service rates, Pivotal shall file an appropriate tariff amendment to reduce its
originating and/or terminating access rates within thirty (30) days of the ILEC’s reduction of its
originating and/or terminating access rates in order to maintain the cap on switched exchange
access rates.

17.  The public interest will be served by the approval of this Application: The
Applicant's presence in the market will expand customer choice for telecommunications service.
The increased competition brought by the Applicant to the market will have the effect of
improving the quality of telecommunications services in Missouri and decreasing the cost of
such services through increased innovation and efficiency. The result will be beneficial to
economic development in Missouri. The granting of a certificate to the Applicant will contribute
to the availability of reasonably affordable local exchange services in the State of Missouri.

WHEREFORE, Applicant, GC Pivotal, LLC, respectfully requests that the Missouri
Public Service Commission grant it a certificate of service authority to provide resold Local
Exchange, Exchange Access, and Interexchange Telecommunications Services within portions
of the State of Missouri. Applicant also respectfully requests classification as a competitive
telecommunications company and requests that its services be classified as competitive. In
addition, Applicant respectfully requests a waiver of the above-referenced rules and statutory

provisions and a temporary waiver of the tariff filing requirement.

Respectfully submitted,



Lance J.M. Steinhart, Esq.

Lance J.M. Steinhart, P.C.

1720 Windward Concourse, Suite 115
Alpharetta, Georgia 30005

(770) 232-9200

(770) 232-9208 (Fax)
Isteinhart@telecomcounsel.com (Email)
Georgia Bar No. 678222

and

/Mark P. Johnson/
Mark P. Johnson, Esq. MO #30740
SNR Denton US LLP
4520 Main, Suite 1100
Kansas City, Missouri 64111
(816) 460-2424
(816) 531-7545 (Fax)
mark.johnson@snrdenton.com

Attorneys for Applicant
GC Pivotal, LLC



CERTIFICATE OF SERVICE
I hereby certify that I have on this 23rd day of March, 2011, served a true copy of the

foregoing Application upon the following, listed below, in accordance with Commission rules.

General Counsel

Missouri Public Service Commission
PO Box 360

Jefferson City, MO 65102

Office of the Public Counsel
PO Box 7800
Jefferson City, MO 65102

/Mark P. Johnson/
Mark P. Johnson
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Exhibit I
Missouri Secretary of State Authorization
&

Certificate of Formation

See Attached
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Robin Carnahan
Secretary of State

CORPORATION DIVISION
CERTIFICATE OF GOOD STANDING

I, ROBIN CARNAHAN, Secretary of the State of Missouri, do hereby certify that the records
in my office and in my care and custody reveal that

GCPIVOTAL, LLC

using in Missouri the name

GCPIVOTAL, LLC
FL.1118585

a DELAWARE entity was created under the laws of this State on the 10th day of February,
2011, and is in good standing, having fully complied with all requirements of this office.

IN TESTIMONY WHEREOF, I have set my
hand and imprinted the GREAT SEAL of the
State of Missouri, on this, the 23rd day of March,
2011

Secretary of State

Certification Number: 13669415-1  Reference:
Verify this certificate online at https://www.sos.mo.gov/businessentity/soskb/verify.asp




Delaware ... .

The First S"tate

I, JEFFREY W. BULLOCK, SECRETARY OF STATE OF THE STATE OF
DELAWARE, DO HEREBY CERTIFY THE ATTACHED ARE TRUE AND CORRECT
COPIES OF ALI, DOCUMENTS ON FILE OF "GC PIVOTAL, LLC" AS RECEIVED
AND FILED IN THIS OFFICE.

THE FOLLOWING DOCUMENTS HAVE BEEN CERTIFIED:

CERTIFICATE OF FORMATION, FILED THE TWENTIETH DAY OF MAY,
A.D. 2010, AT 5:20 O'CLOCK P.M.

AND I DO HEREBY FURTHER CERTIFY THAT THE AFORESAID
CERTIFICATES ARE THE ONLY CERTIFICATES ON RECORD OF THE

AFORESAID LIMITED LIABILITY COMPANY, "GC PIVOTAL, LLC".

i Jeffrey W. Bullock, Secretary of State T
4825895 8100H AUTHENTN[CATION: 8518343

110076964

You may verify this certificate online
at corp.delaware.gov/authver.shtml

DATE: 01-25-11




State of Delaware
Secre of State
Division of Corporations
Delivered 06:13 PM 05/20/2010
FILED 05:20 PM 05/20/2010

SRV 100545420 - 4825895 FILE CERTIFICATE OF FORMATION

OF
GC PIVOTAL, LL.C

The undersigned, an authorized natural person, for the purpose of forming a
limited liability company, under the provisions and subject to the requirements of the Statc of
Delaware (particularly Chapter 18, Title 6 of the Delaware Code and the acts amendatory thereof
and supplemental thereto, and known, identified, and referred to as the “Delaware Limited
Liability Company Act”), hereby certifies that:

FIRST: The name of the limited liability company (hereinafter called the
“Jimited liability company”) is:

GC Pivotal, LLC
SECOND: The address of the registered office and the name and the address of
the registered agent of the limited liability company required to be maintained by Section 18-104
of the Delaware Limited Liability Company Act are:
Corporation Service Company
2711 Centerville Road, Suite 400
Wilnington, New Castle County, Delaware 19808

THIRD: This Certificate of Formation shall be effective upon filing.

Executed on May 20, 2010.
/s/ Eleanor Romanelli

Eleanor Romanelli
Authorized Person



Exhibit II
List of Exchanges

See Attached



AT&T Service Areas:
Adrian
Advance
Agency
Altenburg-Frohna
Antonia
Archie

Argyle
Armstrong
Ash Grove
Beaufort

Bell City
Benton
Billings
Bismarck
Bloomfield
Bloomsdale
Bowling Green
Brookfield
Campbell
Cardwell

Carl Junction
Carrollton
Caruthersville
Center
Chaffee
Charleston
Clarksville
Clever
Climax Springs
Deering
DeKalb

Delta
Downing

East Prairie
Edina
Elsberry
Essex

Farley
Fayette

Fisk
Frankford
Freeburg

Gideon
Glasgow
Grain Valley
Gray Summit
Hayti
Herculaneum-Pevely
Higbee
Hillsboro
Holcomb
Hornersville
Jasper
Kansas City
Lamar
LaMonte
Lancaster
Leadwood
Lilbourne
Linn
Lockwood
Louisiana
Macks Creek
Malden
Marble Hill
Marceline
Marionville
Marston
Meta
Montgomery City
Mourehouse
New Franklin
New Madrid
Oak Ridge
Old Appleton
Oran

Patton
Paynesville
Pierce City

Pocohontas-New Wells

Portage Des Sioux
Portageville
Pucxico

Qulin

Richwoods

Risco
Rushville
St. Marys
San Antonio
Scott City
Senath
Slater
Smithville
Springfield
St. Louis
Stanberry
Trenton
Tuscumbia
Versailles
Vienna
Walnut Grove
Wardell
Ware
Wellsville
Westphalia
Wyatt



AT&T Service Areas (Continued):

Bonne Terre
Boonville
Camdenton
Cape Girardeau
Carthage

Cedar Hill
Chesterfield
Chillicothe
DeSoto

Dexter

Eldon

Eureka

Excelsior Springs
Farmington
Fenton
Festus-Crystal City
Flat River

Fredericktown
Fulton
Gravois Mills
Greenwood
Hannibal
Harvester
High Ridge
Imperial
Jackson
Joplin
Kennett
Kirksville
Knob Noster

Lake Ozark-Osage Beach

Manchester
Marshall
Maxville
Mexico

Monett
Moberly
Neosho
Nevada
Pacific
Perryville
Pond
Poplar Bluff
Richmond
St. Charles
St. Clair

St. Joseph
Sedalia
Sikeston
Union
Valley Park
Washington
Webb City



CenturyTel Service Areas:

Alton
Ashland
Augusta
Ava

Belle

Bland

Blue Eye
Bourbon
Bradleyville
Branson
Branson West
Buffalo
Cabool
Cape Fair
Cassville
Caulfield
Cedar Creek
Centralia
Chamois
Clark
Columbia
Conway
Crane
Cross Timbers
Cuba
Dardenne
Defiance
Dora
Elkland
Exeter
Foley
Fordland
Foristell
Forsyth
Gainesville
Galena
Hallsville
Hawk Point
Hermann
Hermitage
High Hill

Highlandville
Holstein
Hurley
Jamestown
Jenkins
Jonesburg
Kimberling City
Koshkonong
Leasburg
Louisburg
Mano
Mansfield
Marshfield
Marthasville
Morrison
Moscow Mills
Mount Sterling
Mountain View
New Melle
Niangua
O’Fallon

Old Monroe
Ozark
Pittsburg
Prairie Home
Preston
Protem

Reeds Spring
Rocheport

Rockaway Beach

Safe

Saint James
Saint Peters
Seymour
Shell Knob
Sparta
Sturgeon
Summersville
Thayer
Theodosia
Thomasville

Troy
Truxton
Urbana
Vichy
Warrenton
Washburn
Wasola
Wentzville
West Plains
Wheatland
Willow Springs
Winfield
Wooldridge
Wright City



Embarq Service Areas:

Appleton City
Calhoun
Chilhowee
Dearborn
Fairfax
Holt

King City
Malta Bend
Newburg
Pickering
Strasburg
Tarkio
Wellington

Buckner
Holden
Lone Jack
Pleasant Hill
Tipton

Clinton
Lebanon
Rolla

Jefferson City

Blackburn
Camden Point
Clarksburg
Deepwater
Green Ridge
Hopkins
Kingsville
Missouri City
Norborne
Sweet Springs

Butler
Kearney
Mound City
Richland
Waynesville

Ferrelview
Maryville
Salem

Blairstown
Centertown
Coal
Edgerton
Hardin
Houstonia
Leeton
Montrose
Orrick

St. Thomas
Syracuse
Urich

California
Lake Lotawana
Russellville
Weston

Ft. Leonard Wood
Oak Grove
Warrensburg

Brazito
Centerview
Craig
Eugene
Henrietta
Ionia
Lincoln
New Bloomfield
Otterville
Smithton
Taos
Waverly

Cole Camp
Lexington
Platte City
St. Robert
Windsor

Harrisonville
Odessa
Warsaw



CenturyTel Service Areas:

Amazonia
Annapolis
Arcola
Aurora
Avenue City
Avilla
Belgrade
Belleview
Birch Tree
Bolckow
Boss
Braymer
Bronaugh
Brunswick-Triplett
Bunker
Caledonia
Cameron
Canton
Centerville
Clarence
Clarksdale
Collins
Concordia
Cosby
Dadeville
Dalton
Easton
Edgar Springs
El Dorado Springs
Ellsinore
Elmer
Eminence
Everton
Ewing
Fillmore
Freemont

Golden City
Gorin
Gower
Greenfield
Grove Spring
Hamilton
Hartville
Helena
Houston
Humansville
Hunnewell
Irondale
Ironton
Jericho Springs
Kahoka
Keytesville
Kidder
Kingston

La Belle

La Plata
Laddonia
Lagrange
Lawson
Lesterville
Lewiston
Licking
Lowry City
Macon
Manes
Maysville
Milo

Monroe City
Montauk
Monticello
Mount Vernon
Mountain Grove

Nebo
Norwood
Oates
Osborn
Osceola
Palmyra
Paris
Perry
Plattsburg
Potosi
Raymondyville
Revere
Roby
Rockville
Rosendale
Santa Fe
Sarcoxie
Savannah
Schell City
Shelbina
Shelbyville
Sheldon
Stewartsville
Stoutsville
Timbers
Trimble
Turney
Van Buren
Vanzant
Walker
Wayland
Weaubleau
West Quincy
Whitesville
Winona



Exhibit III
Executive Officers' Qualifications and Experience
Company's Telecommunications Background

See Attached



Biographical Information

F. Francis Najafi, Chief Executive Officer and Founder

Francis Najafi is Founder and Chief Executive Officer of Pivotal Group, a twenty-five year old
investment firm with extensive experience in private equity investments and all major real estate
product types.

Mr. Najafi has substantial board level experience and currently serves as the Chairman of the Board
of NxSystems and is an active Board Member of the EastWest Institute. Additionally, Mr. Najafi
previously severed as a Board Member of both Network Solutions and Western Alliance
Bancorporation. He is also active in the World President's Organization (WPQO) Chief Executive's
Organization (CEO), Urban Land Institute (ULI), and serves as Governor of the ULI Foundation

Locally, Mr. Najafi is a member of the Greater Phoenix Leadership (GPL), a Trustee of
Thunderbird - The School of Global Management, and a Foundation Board member of
Translational Genomics Research Institute (TGen). He is also a member of the President's Club at
Arizona State University and serves on the ASU’s Business School, Dean's Council. Mr. Najafi is
also a patron of numerous cultural and civic organizations.

Mr. Najafi completed his Bachelor of Science degree in engineering at Arizona State University
(ASU), followed by two Masters Degrees one from Thunderbird - The School of Global
Management, and an additional Masters from the University of Southern California (USC). At
USC, he began his entrepreneurial activities while a Ph.D. candidate in International Political
Economy.

Richard Garner, Chief Financial Officer

Mr. Garner has been an integral part of Pivotal Group's management team for over ten years and is
responsible for overseeing the accounting and finance requirements of Pivotal and its portfolio
ventures. As a Certified Public Accountant, he has more than twenty years of accounting, finance
and general business experience, including ten years as a consultant, auditor and business advisor
with the national CPA firms of Ernst & Young and Kenneth Leventhal.

He enjoys community service, including serving as an active youth leader with the Boy Scouts of
America to help shape the lives of America's youth.

Mr. Garner received a B.S. in accounting from Northern Arizona University



Business Information for Global Capacity Group, Inc.

ITEM 1. BUSINESS.

Capital Growth Systems, Inc., dba Global Capacity (“CGSI,” “we,” “our,” “us,” or the “Company”), is a
publicly traded corporation that delivers telecom information and logistics solutions to a global client set consisting
of systems integrators, telecommunications companies, and enterprise customers. These solutions enable clients to
address the inefficiencies inherent in access networks globally. The global market for access networks, estimated at
over $200 billion annually, is highly inefficient, plagued by market fragmentation, regionalized rules and
regulations, and lack of transparency related to pricing and supply. This creates an environment where clients pay
unnecessarily inflated prices due to inefficient procurement practices and margin stacking. The market is
characterized by a large number of suppliers that offer piece parts of a customer’s end-to-end network requirement
that must be effectively combined with assets from other providers to deliver a complete network solution. This
dynamic creates challenges for customers seeking to procure network connectivity globally. Lack of transparency
relative to the supply and pricing of network assets creates inefficient procurement practices, and lack of expertise to
effectively provision and manage these integrated services creates complex and costly operating environments.

Global Capacity addresses this market inefficiency through two lines of business — Optimization Solutions
and Connectivity Solutions — each of which leverages the Company’s core intellectual property to drive
transparency and automation into the market.

Optimization Solutions provides clients license access to Global Capacity’s automated quotation
management platform, CLM, enabling them to automatically generate accurate quotes for access circuits based on
tariffs appropriate for the particular service. CLM acts as an electronic trading platform, allowing customers to
match their demand against a global catalog of pricing and supply data, creating a level of market transparency not
available elsewhere. CLM may also be customized using a customer’s specific infrastructure and contract data,
creating an automated mechanism to generate customer pricing, reducing back office cost and accelerating sales.
Optimization Solutions clients may also leverage the CLM platform, along with proprietary network optimization
tools, to deliver network optimization consulting services, in which the Company assesses existing inventories of
access networks, identifying opportunities to reduce cost through both financial and physical network grooming.
Realized savings are typically between 10-40% of current spend. Optimization Solutions clients also leverage
Global Capacity’s engineering and remote network management services on a professional services basis,
selectively deploying these services against specific opportunities to implement and manage private network
solutions that increase efficiency and reduce cost.

Connectivity Solutions clients utilize Global Capacity’s logistics expertise to implement access network
solutions that improve efficiency and reduce cost. “One Marketplace,” the Company’s physical network trading
platform, aggregates network capacity from multiple suppliers at strategically deployed pooling points, using Global
Capacity switching equipment to efficiently deploy capacity against market demand. “One Marketplace” reduces
network costs for clients, while delivering gross margin more similar to facilities-based providers than to resellers.
Global Capacity’s Network Novation practice offers outsourced access network operations, including pricing,
procurement, and provisioning and network management. These solutions deliver lower access network costs by
aggregating customer demand, while also reducing client SG&A associated with managing access network
operations. Off-net extension services enable Global Capacity to identify, price, procure, provision and support
competitive off-net access services for large clients, providing access to a broad universe of providers with
transparency and efficiency.



ORGANIZATION

Going to market as Global Capacity, the Company has integrated the core systems, processes, and personnel
of its five operating subsidiaries and organized them into two business units: Optimization Solutions and
Connectivity Solutions. These business units leverage the systems, processes and expertise of the Company to
deliver a set of offerings comprising tariff quotation management software, custom pricing software, network
optimization consulting, engineering services, remote management services, “One Marketplace” network services,
network novation services, and off-net extension services. Utilizing its depth of global telecom supply and pricing
data in an automated fashion with powerful tools and expert analysis, the Company helps bring transparency to the
fragmented and inefficient global telecom market — resulting in dramatically reduced cost and improved efficiency
for the Company’s clients, while producing revenue and margin for the Company.

To service its clients, CGSI has operating offices in several U.S. locations (Chicago, IL, Waltham, MA, New
York, NY, Glastonbury, CT, and Houston, TX). It also has a presence in the European Union (Manchester, UK, and
Lisbon, Portugal).

The Company is (and has been since its 2006 reorganization) investing its time, team resources, and capital in
the development of its intellectual property and the scaling of its systems in order to meet the growing demand
among its clients for its services. At the same time, expenses are managed closely and lower-cost outsource
opportunities are given case-by-case consideration.

HISTORY AND ACQUISITIONS

Currently, CGSI consists of five core-operating entities that comprise the Company’s go-forward assets and
offerings: 20/20 Technologies, Inc. (20/20), Magenta netLogic, Ltd. (Magenta), CentrePath, Inc. (CentrePath),
Global Capacity Group, Inc. (GCG), and Vanco Direct USA, LLC. Vanco Direct USA, LLC is now known as
Global Capacity Direct, LLC (GCD).

Prior to 2004, CGSI was a publicly reporting shell corporation with no active business. In January 2004, the
Company acquired, by way of subsidiary merger, Nexvu, a development-stage company in the network performance
management business. During 2007, the Company determined the Nexvu product, though a valuable asset, was not
core to the telecom information and logistics model it was pursuing. As a result, the Company shut down Nexvu’s
operations (eliminating all operating expense associated with the business). The Company sold Nexvu in August
2008.

In September 2004, CGS! acquired 100% of Frontrunner Network Systems Corporation (Frontrunner) via a
subsidiary merger. Frontrunner is known as an “interconnect” company, which installs and services customer-
premise voice, data, and video networks. During 2007, the Company determined Frontrunner was not core to its
telecom logistics model. The Company sold Frontrunner in February 2008.

During 2006, the Company acquired 20/20, Magenta, CentrePath, and GCG. In November 2008, CGSI
acquired all of the outstanding membership interests of GCD. See the Acquisitions note to the Company’s
consolidated financial statements for additional information.



BUSINESS OVERVIEW FOR 2009

CGSI and its management team adopted a strategy in 2009 by which it further integrated the assets of its
subsidiary companies to create a suite of capabilities which management believes has never before been available
from a single source telecom information and logistics provider. These capabilities include:

*  Global market intelligence of telecom supply and pricing data;

*  Automated quotation management;

*  Customized access network pricing;

*  Powerful network optimization algorithms, tools and practices;

*  Robust network engineering process and expertise;

*  World-class remote network management systems, processes, and expertise; and

»  Strategically deployed network aggregation pooling points.

The successful execution of this strategy provides customers a suite of solutions that individually or
collectively will help them address the challenges they face in managing the complex market for global networks.
Significant customer contracts in both lines of business in 2009 demonstrate the acceptance by the market of the
Company’s telecom information and logistics model. For 2009, the Company provided services to a major customer
that represented $9.7 million (15%) of total revenues.

CGSI’s goal is to become the leading global telecom information and logistics company providing
optimization and connectivity solutions to systems integrators, telecommunications companies, and enterprise
customers.

SERVICES

Management believes organizing the Company and its offerings between Optimization Solutions and
Connectivity Solutions provide the greatest opportunity to deliver targeted solutions that maximize value to the
customer while simultaneously maximizing revenue and margin opportunities for the Company. Customers may buy
Optimization Solutions only, Connectivity Solutions only, or they may buy both. Management believes there are
significant opportunities to leverage offerings from one line of business to drive demand for the solutions of the
other line of business. Furthermore, the mix of offerings and their different characteristics (non-recurring and
monthly recurring revenue streams) provide diversity of revenue and protect the Company from being overly
dependent or exposed by a single offering or line of business.

Optimization Solutions
The Optimization Business provides five offerings:

*  Automated quotation management;
*  Customized access network pricing;
*  Network optimization consulting;

»  Network engineering services; and

+  Remote network management services (RMS).






Automated quotation management software enables customers to use Global Capacity’s CLM system to
match customer demand against a global catalog of telecom supply and pricing data to generate an accurate, tariff-
based quote for the selected services and locations. This automated process replaces the largely manual process most
companies continue to rely on and dramatically reduces the amount of time it takes to generate an accurate quote,
while increasing the accuracy of the quote. This serves as a baseline for the customer to obtain a competitive market
price, which CLM supports through workflow management functionality. This results in a competitive sales
advantage for our customers, while also reducing their operating costs. Automated quotation management software
is sold as an annual software license. '

Customized access network pricing software uses the CLM automated quotation management system as a
baseline capability, but customizes the system to include customer specific information such as customer points of
presence, negotiated / contracted rates, interconnect points, and business rules. This customization enables the
customer to quickly and accurately generate an automated price, using the customer’s contracts, infrastructure, and
business rules, dramatically improving the speed and responsiveness to customer pricing requests. This capability
reduces the cost of generating a customer price quote, automating the generation of customized pricing at a fraction
of the cost of generating the same price manually. Customized access network pricing software is sold as an annual
software license.

Network optimization consulting uses the CLM pricing functionality, coupled with powerful optimization
algorithms, in a well-defined methodology to work with clients to collect, cleanse, implement, and analyze network
data — including inventory, cost, and design data — in order to produce a network optimization report that identifies
opportunities to improve the efficiency and reduce the cost of complex global networks. Recommendations include:
financial grooming, where costs are reduced through identification of overcharges; contractual strategies, including
moving services to new tariff structures and novating existing network contracts to more favorable vehicles; and
physical grooming, where networks are moved to more favorable suppliers, re-homed to different points of
presence, or aggregated to achieve better cost points. The Company then employs its logistics capabilities to help
customers implement and realize the identified savings. The optimization process typically identifies savings of 2-
5% for financial grooming and 15-40% for physical grooming. These savings can total many millions of dollars in
large, complex network environments. The Company contracts for Optimization Consulting engagements on a base
service fee plus contingent fee basis, where the Company is paid a non-recurring fee based upon a percentage of the
savings achieved from the engagement.

Engineering services help customers implement optimized network infrastructure through a suite of services
that include the design, engineering, build out, testing and turn-up of complex networks. These services leverage
well-developed processes, repeatable methodologies, and deep expertise of the Company to deliver targeted
engagements. The Company has built or augmented hundreds of customer networks. These engagements are
delivered as non-recurring revenue on a statement of work (SOW) basis.

Remote Management Services employ the Company’s highly-integrated Operations Support Systems (OSS)
and state of the art Network Operations Center (NOC) to deliver network monitoring and management of customer
networks. This service can be delivered as a stand-alone service for networks not provided by us or it can be bundled
as part of a complete network solution delivered via the Connectivity Solutions business unit. Remote Management
Services are proactive, 7X24 monitoring and management services that leverage automated fault and performance
management systems, integrated trouble ticketing and reporting systems, and world-class network engineering and
operations expertise to provide a premium level of service for a customer’s most critical networks. Remote
Management Services are contracted on a monthly recurring basis.



Connectivity Solutions

The Connectivity Solutions Business provides three offerings:
*  “One Marketplace”
*  Network Novations

«  Off-net Extension

“One Marketplace,” the Company’s physical network trading platform, aggregates network capacity from
multiple suppliers at strategically deployed pooling points, using Global Capacity switching equipment to efficiently
deploy capacity against market demand. “One Marketplace” reduces network costs for clients, while delivering
gross margin more similar to facilities-based providers than to resellers. The Company is continuously expanding
“One Marketplace” by installing additional aggregation points, and creating interconnections with suppliers
(national, regional, and local) to expand the reach and increase the capacity of the platform. Increased client
demand, as evidenced by the 160% growth experienced on the platform in 2009, enables the continued, profitable
expansion of the platform.

Global Capacity’s Network Novation practice offers outsourced access network operations, including pricing,
procurement, and provisioning and network management. These solutions deliver lower access network costs by
aggregating customer demand, while also reducing client SG&A associated with managing access network
operations solution. Global Capacity’s network novation practice has developed proven processes to seamlessly
assume the management of existing network contracts, freeing the client to focus on their core business, while
reducing the overall cost of their access network.

Off-net extension services enable Global Capacity to identify, price, procure, provision and support
competitive off-net access services for large clients, providing access to a broad universe of providers with
transparency and efficiency. Using the Company’s pricing systems, we generate an automated, accurate price quote.
We then manage that quote from initial pricing through ordering, procurement, provisioning, test and turn up, and
operations hand-off, utilizing the Company’s proprietary Circuit Lifecycle Manager (CLM) system, which manages
the entire circuit lifecycle. Networks are then monitored and managed by our 7X24 Network Operations Center
(NOC). By leveraging automated systems across the entire telecom supply chain, the Company is able to accelerate
the delivery of an optimal network

Significant progress in gaining customer acceptance of our offerings during 2009 underlies management’s
belief that our technology, systems, and logistics capabilities make the Company’s business offerings more efficient,
faster, and less expensive for systems integrators, telecommunications companies, and enterprise customers to
manage the telecom supply chain for their complex global networks. By purchasing our solutions to create market-
pricing transparency and improve the efficiency of the entire telecom supply chain, our customers are able to
improve the responsiveness of sales, reduce operating expense, improve margins, and deliver better service.



MARKETS AND CUSTOMERS

The global market for access networks is estimated at over $200 billion annually and represents a significant
percentage of the overall network cost that service providers and large systems integrators incur in delivering
network solutions to their global customers. The global access market is served by over 900 primary suppliers, none
of whom has a ubiquitous footprint. The market is further confused by varying business rules, customs, and
regulations in different regions of the world. These factors, coupled with the rapid pace of technology change and
advancement, result in an inefficient, fragmented market where cost structures are unnecessarily high — creating
margin pressure on service providers and systems integrators. Because there is no market transparency relative to the
supply and price of networks globally, most telecommunication companies and systems integrators have a lengthy,
manual, inefficient process to design and price global networks. This results in extended sales cycles, high operating
costs, and inefficient procurement of networks.

One of the fundamental challenges for corporations and other institutions with complex and/or geographically
dispersed data communications networks is the number of service providers and pricing alternatives that must be
pieced together in order to create an end-to-end data connectivity solution. Between any two locations, there are a
varying number of service alternatives and we do not believe there is one single information source, other than our
systems, that enables a buyer to determine the most cost-effective and technically sound alternative. Large
multinational corporations are increasingly seeking to work with fewer vendors and a single network provider that
they can look to for provisioning end-to-end network solutions fits that design. Additionally, service providers,
particularly in regions where facilities-based competition has been introduced, actively market their services with
price as the primary differentiator and network reach being the primary limiting factor. This price-based competition
has stressed already challenged gross margins and, as a result, service providers are actively seeking means to
reduce the costs associated with network quotation management and off-network procurement.

Beyond the telecommunication service providers, expanding enterprises, multi-national corporations,
information service providers, and systems integrators are deploying and managing private network-based solutions
that provide seamless connections in support of the ever-increasing demand for business continuity, disaster
recovery, regulatory compliance, and collaboration capabilities. These private networks can rival the connections of
network service providers. Procuring these networks is achieved utilizing negotiated pricing through a few “trusted”
providers or via an expensive and often deficient bidding solicitation process. Because telecommunications is not
the primary line of business for these private network operators, but rather a facilitator to their end business goals,
inefficiencies in the procurement process result in most companies paying more than they should for connectivity. In
a competitive environment, such a drain on profitability can be significant.

This confusion is increased by global deregulation, physical fragmentation of the network layer — whether
copper, fiber, coaxial cable, or wireless spectrums — and geographic fragmentation. Due to financial and operational
constraints, no one company can provide a ubiquitous global network. Competing entities therefore buy and sell
from each other to extend their network reach and meet customer demands, which frequently extend globally outside
their networks. Commonly, this buying and selling is done with little efficiency or transparency on an individual
transaction basis or under the auspices of a supply agreement (often called a Master Services Agreement) negotiated
at arm’s-length between the principal parties. The absence of a global benchmarking source for regional, market-
based pricing further impairs the ability to manage costs.

This market environment appears ideal for an information-driven logistics model focused on minimizing the
confusion and inefficiency that plagues the telecom market. The Company believes that it has such a business model
and operating capability, as well as a management team experienced in executing such an information-leveraged and
technology-leveraged approach.

We have assembled a vast global knowledgebase of critical information with respect to tariffs, competitive
pricing, physical locations of facilities, and carriers connected to such buildings and nearby points of presence. We
also have combined this information with sophisticated software tools and algorithms to enable us to often obtain



automated “best of breed” connectivity solutions in seconds, rather than weeks or months. This ability to automate
the “supply chain” of connectivity provides the Company with a competitive advantage. This process also requires
continuous refreshing, updating, and validation of data and is therefore a continually evolving process to stay current
with changing information and new information. This requirement to constantly acquire and manage new and
updated data sets, combined with the Company’s investment in systems, tools, and processes, provides the basis for
the Company’s unique positioning as a telecom logistics company.

The Company believes its investment in market intelligence and efficiency tools, combined with the robust
processes and deep expertise of its staff, make it uniquely positioned to capitalize on this market opportunity with its
unique, telecom logistics business model.

SALES AND MARKETING

Optimization Solutions

Target Markets. Optimization Solutions are targeted at global, national, and regional telecommunications
carriers, systems integrators, and enterprise customers with large, complex global network requirements.

Sales Approach. We have an international sales team that uses a consultative approach to sell Optimization
Solutions to a financial buyer highly placed within our target customers. We employ a combination of direct and
channel sales to maximize market penetration and coverage and we offer limited scope “pilot” engagements to
quickly demonstrate the value of the solution. We then use a high-touch, relationship-based approach to extend and
expand our pilot engagements into more meaningful engagements that provide a steady stream of revenue and
margin for the Company.

Connectivity Solutions

Target Markets. Connectivity Solutions are targeted at enterprise, system integrator, and telecommunications
companies seeking a simplified, turnkey network connectivity solution.

Sales Approach. We have an international sales team that employs a combination of direct and channel sales
to maximize market penetration and coverage. The sales team is tasked with identifying and closing new business,
which is then transitioned to account managers to maintain the ongoing relationship, creating additional revenue and
margin from the account. The sales teams work closely with the carrier management teams to insure the most robust,
cost effective solutions are sold and delivered.

COMPETITION

Management believes that the combination of capabilities and solutions the Company has integrated and
organized into the Optimization Solutions business and the Connectivity Solutions business is unique in the
marketplace. However, there are competitors in the market for some of the individual solutions that the Company
brings to market.

Optimization Solutions

Optimization Consulting: There are a number of consulting firms that purport to offer network optimization
services. Most of these, however, are focused on a specific area of network optimization — typically overcharge
analysis. This narrow focus misses the largest opportunity to identify and implement network savings available from
financial and physical grooming. Furthermore, Management is not aware of any other company that owns or deploys
a database of global supply and pricing data along with proprietary network optimization tools to deliver an
automated network optimization solution.



Automated Pricing Software: Management is not aware of any other company that has an automated pricing
system that leverages a similar global base of supply and pricing data along with robust pricing algorithms. The
primary competition that we encounter is the legacy pricing system and related processes that are entrenched in
existing suppliers.

Remote Management Services and Professional Services: There is a wide range of telecommunications
carriers, hardware manufacturers, and services firms that offer NOC services and network implementation services.
Management believes that the unusually high degree of integration and automation used in the delivery of the
Company’s NOC services is a competitive differentiator in the marketplace. Further, the tight integration of the
network management systems with the Company’s unique pricing and provisioning systems and technologies make
these solutions very valuable in the highly integrated service delivery model employed by Global Capacity.

Connectivity Solutions

The marketplace for connectivity solutions is highly competitive, including Facility-based Carriers, Virtual
Network Operators (VNOs), and Systems Integrators. Despite this, the Company does provide services to carriers
and VNOs and at times will collaborate with our competition to provide a seamless solution for their end users.

*  Some examples of competition from the three sectors are the following:
»  Facility-based Carriers: AT&T, Verizon, Sprint, and Level 3
*  VNOs: Virtela; Global Telecommunications and Technology of America

+  Systems Integrators: IBM

RESEARCH AND DEVELOPMENT

Research and development includes the cost of developers and system engineers, outside contractors, and
overhead costs while developing our offerings. These costs are not directly borne by customers, but rather are
inherently built into the pricing of our services to our customers. The Company did not incur any significant
research and development costs during 2009 or 2008. Nevertheless, considerable progress was made in developing
the Company Portal and Circuit Lifecycle Manager, key elements of our offerings moving forward.

PATENTS AND PROPRIETARY TECHNOLOGY

The Company does not currently hold any patents related to its pricing portal and database and related
proprietary software code and relies on trade secrets and copyright laws for its protection.



EMPLOYEES

At December 31, 2009, we had a total of 76 employees who were employed in the following areas: product
development, quality assurance, product marketing, management, and sales. This compares to a total of 106 at
December 31, 2008. We depend on our ability to attract, retain, integrate, and motivate highly-qualified sales,
technical, and management personnel — for whom competition is intense. After the sale of Frontrunner in February
2008, our headcount was reduced to 65. Our headcount was increased to 106 as of December 31, 2008 with the
acquisition of GCD. Due to the market downturn in 2009, we reduced our headcount to 76. We do not anticipate that
this number will increase significantly in the near future. We believe all relations with our employees are
satisfactory. Our employees are not covered by a collective bargaining agreement and are considered full-time.

GEOGRAPHIC INFORMATION

Financial information about geographic areas is incorporated by reference from the Notes to our Consolidated
Financial Statements included elsewhere in this Form 10-K.

AVAILABLE INFORMATION

Our Web site is http://www.globalcapacity.com. We have made available through our Web site, free of
charge, our annual report on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, and
amendments to those reports, as soon as reasonably practicable after we electronically file such materials with, or
furnish them to, the Securities and Exchange Commission (SEC). In addition, they are available directly on the
SEC’s website at http://www.sec.gov.
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Financial Statements
(unaudited)

GC Pivotal, LLC
(a Delaware Limited Liability Company)

February 14, 2011



GC Pivotal, LLC
(a Delaware Limited Liability Company)

Balance Sheet
(unaudited)
February 14, 2011

Assets
Cash

Liabilities and members' capital
Accounts payable

Members' capital

$§ 1,000,000
$ 1,000,000
$ 105

999,895
$ 1,000,000




GC Pivotal, LLC
(a Delaware Limited Liability Company)

Statement of Operations
(unaudited)
For the Period Ended February 14, 2011

Revenues and (expenses)
General and administrative h) (105)

Net loss $ (105)




GC Pivotal, LL.C
(a Delaware Limited Liability Company)

Statement of Members' Capital

(unaudited)
For the Period Ended February 14, 2011

Pivotal Global

Capacity, LLC
Member's capital, January 1, 2011 $ -
Contributions 1,000,000
Net loss (1) (105)
Members' capital, February 14, 2011 $ 999,895

(1) Net loss allocated to the members is based on estimates and will be finalized
after review by the Company's tax advisors.
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IN THE UNITED STATES BANKRUPTCY COURT
FOR THE DISTRICT OF DELAWARE

In re: Chapter 11

(Jointly Administered)
GLOBAL CAPACITY HOLDCO,
LLC, Case No. 10-12302 (PTW)
etal’

Debtors. Re: Docket No. 171, 288, 292, 305, 316, 325, 369

and 561

N WP N N N g N W

ORDER APPROVING (1) BID OF PIVOTAL GLOBAL CAPACITY, LLC OR
SUBSIDIARY AS THE HIGHEST AND BEST SALE QUALIFYING BID FOR THE
PURCHASE OF SUBSTANTIALLY ALL OF DEBTORS’ ASSETS UNDER AND IN

CONJUNCTION WITH ITS PLAN OF REORGANIZATION; AND (2)
CONSUMMATION OF THE SALE TRANSACTION WITH
PIVOTAL GLOBAL CAPACITY, LLC OR ITS SUBSIDIARY, GC PIVOTAL, LL.C
On August 11, 2010, Global Capacity Holdco, LLC and the other above-captioned

debtors in possession (collectively, the “Debtors™)? filed and served a motion for entry of an
order approving bidding procedures in connection with the sate of substantially all of the
Debtors’ assets (the “Sale”), approving procedures relating to assumption and assignment of
executory contracts and unexpired leases, approving stalking horse bid protections, approving
the form and manner of notice of a sale hearing, and for entry of an order approving and
authorizing the sale of substantially all of the Debtors’ assets free and clear of liens, claims,

interests and encumbrances and authorizing the assumption and assignment of executory

contracts and unexpired leases as part of the sale [DE 115, 142] (the “Sale Motion”). The Sale

' The Debtors in these cases, along with their case numbers, addresses, and the last four digits of each Debtor’s
federal tax identification number, are: Global Capacity Holdco, LLC, 200 S. Wacker Drive, Suite 1650, Chicago, IL
60606 (10-12302)(8858); Global Capacity Group, Inc., 730 North Post Oak Road, Houston, TX 77024 (10-
12303)(0073); 20/20 Technologies, Inc., 200 South Wacker, Suite 1650, Chicago, IL 60606 (10-12304)(5612);
Centrepath, Inc., 275 Winter Street, Waltham, MA 02451 (10-12305)(9034); Capital Growth Systems, Inc., 200
South Wacker Drive, Suite 1650, Chicago, IL 60606 (10-12306)(3505); Global Capacity Direct, LLC (fk/a Vanco
Direct USA, LLC), 200 South Wacker Drive, Suite 1650, Chicago, IL 60606 (10-12307)(1970); FNS 2007, Inc.
(f'k/a Frontrunner Network Systems, Corp.}, 200 South Wacker Drive, Suite 1650, Chicago, IL 60606 (10-
12308)(7892); Nexvu Technologies, LLC, 200 South Wacker Drive, Suite 1650, Chicago, IL 60606 (10-12309)
(4626); and 20/20 Technologies I, LLC, 200 South Wacker Drive, Suite 1650, Chicago, IL 60606 (10-12310)(5514).

2 All capitalized terms not defined herein have the meaning in the documents referenced thereby, including the
Modified Pivotal APA and the Bidding Procedures.
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Motion was filed in conjunction with the Joint Chapter 11 Plan of Reorganization for Global
Capacity Holdco, LLC and Its Filed Affiliates Dated as of August 11, 2010 [DE 113] (the
“Plan™), which provided for Plan funding through the Sale,

On August 24, 2010, the Court entered an order approving sale and contract assumption
and assignment procedures (as amended thereafter, the “Bidding Procedures™), scheduling an
auction (the “Auction”) for October 14, 2010 and a sale approval hearing (the “Sale Hearing”)
for October 19, 2010, and granting related relief (the “Sale Procedures Order”) [DE 171]. The
Debtors filed a Notice of Proposed Asset Purchase Agreement with Stalking Horse Bidder on
October 1, 2010 [DE 288], which was served that day on all required parties [DE 306], then filed
a Notice of Termination of Stalking Horse Bidder Status of Global Acquisition NewCo Corp.
(“GC Newco™), Modification of Bidding Procedures and Revised Asset Purchase Agreement on
October 4, 2010 [DE 2921, which was served that day on all Required Parties [DE 307], to which
GC Newco objected [DE 300] (“GC Newco Objection”). Further notices were filed with respect
to Auction procedures and timing, [DE 305, 316, 325, 369}, and timely served [DE 317, 327,
337, 390].

On November &, 2010, the Debtors filed a Motion to Approve Debtors’ Selection of the
Bid of Pivotal Global Capacity LLC (“Pivotal GC”) as the Qualifying Bid for the Purchase of
Substantially all of the Debtors’ Assets Under or in Conjunction with its Plan of Reorganization
and Consummation of the Sale Transaction with Pivotal Global Capacity LLC [DE 392] (the
“Pivotal GC Bid Motion”). Objections to the Pivotal GC Bid Motion were filed by Universal
Service Administrative Company (“USAC”) [DE 414], supplementing prior objections [DE 136,
310], with an additional supplemental objection by USAC on January 24, 2011 [DE 592]
(collectively, “USAC Objection™), by the Prepetition Debenture Holders, Tranche B DIP
Lenders and Stalking Horse Bidder [DE 419] (“Debenture Holders Objection™), in which Global
Telecom & Technology joined [DE 420] (“GTT Joinder”), and by Capstone Investments [DE
429], supplemented on January 24, 2011 [DE 588] (“Capstone Objection™). On January 24,
2011, an Opposition and Reservation of Rights was filed by Vanco US, LLC [DE 583] (*Vanco
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Objection™). Objections to Cure Amounts were also filed, as described below. A hearing was
commenced on November 8, 2010, and continued on November 19, 2010. On December 2,
2010, the Debtors filed a Notice of Withdrawal of the Pivotal Bid Motion [DE 479] after the
deadline for Court approval of the Pivotal Bid Motion expired.

The Debtors filed a Motion to Approve Modified Asset Purchase Agreement of Pivotal
Global Capacity LLC (“Pivotal GC”) for the Acquisition of the Debtors’ Assets Under or in
Conjunction with its Plan of Reorganization, Consummation of a Transaction with Pivotal GC
and Assumption and Assignment of Mission Critical Vendor Contracts (“Motion”) January 12,
2011 [DE ] (the “Pivotal GC Sale Motion”). In conjuncﬁon with the Pivotal GC Sale Motion,
the Debtors filed a Notice of Non-Material Plan Modifications and Modified Pivotal APA, and
Classes 1-5 Vote for Plan as Modified on January 12, 2011 [DE 560] (the “Modification Notice”
and attached “Modified Pivotal APA” and “Modified Plan”). The Debtors also filed the Plan
Supplement required by the Plan, attaching the Wind Down Budget, on January 12,2011 [DE ]
{the “Plan Supplement™). The Debtors also filed a Motion for Order Under 11 U.S.C. §§ 105,
363, 364(c)(1) & (2), and 364(e), Fed. R. Bankr. P. 2002, 4001, and 9014: Authorizing Debtors
to Obtain Increased Postpetition Sale Closing Financing on Superpriority and Secured Basis, and
Authorizing the Use of Cash Collateral on January 12, 2011 [DE ] (the “Sale Facility Motion”).
The Pivotal GC Sale Motion, Plan Supplement, Plan Modification Notice and the Sale Facility
Motion were timely served on all parties in interest, including all shareholders of record in the
Debtors [DE 575] A Second Notice of Non-Material Modifications to Amended Plan and
Modified Pivotal APA was filed and served on January 21, 2011 [DE 579, 600] (“Second
Modification Notice™).

A hearing on the Pivotal GC Sale Motion, the Sale and Plan Confirmation and the Sale
Facility Motion was held on January 26, 2011 (“Sale/Confirmation Hearing”), with appearances
as noted on the record at the Sale/Confirmation Hearing. In accordance with the Bidding
Procedures and the Sale-related provisions in the Plan, and the Court having considered the

filings listed above, arguments, evidence, and representations made at the Sale/Confirmation
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Hearing, and having considered the other matters submitted to the Court in connection with the
approval of the Sale, and good cause appearing,
THE COURT FINDS AND CONCLUDES AS FOLLOWS:

A. The Court has jurisdiction to consider the Sale Motion and Pivotal GC
Sale Motion in accordance with 28 U.S.C. §§ 157 and 1334. The Sale Motion and Pivotal GC
Sale Motion constitute core proceedings pursuant to 28 U.S.C. §§ 157(b)(2)(A), (N}, and (O),
and venue before this Court is proper pursuant to 28 U.S.C. §§ 1408 and 1409.

B. The Debtors served the notices required by the Sale Procedures Qrder on
August 30, 2010 on the parties required by and in accordance with the terms and conditions of
the Sale Procedures Order, i.e. (i) the U.S. Trustee; (ii) the members of and counsel to the
Committee; (iii) the DIP Lenders (as defined in that certain Final Order Granting Emergency
Motion for Order Under 11 U.S.C. §§ 105, 363, 364(c)(1) & (2), and 364(e), Fed. R. Bankr, P.
2002, 4001, and 9014, and the Court’s General Orders on Complex Chapter 11 Cases: (I)
Authorizing Debtors to Obtain Postpetition Financing on Superpriority and Secured Basis, (II)
Permitting the Use of Cash Collateral, and (III) Granting Final Relief [DK 125] the “Final DIP
Order™)); (iv) counsel to the agent for the DIP Lenders; (v) the Debtors’ Pre-Petition Debenture
Holders; (vi) the attorneys general for each of the States in which the Debtors conduct
operations; (vii) all taxing authorities having jurisdiction over any of the Purchased Assets,
including the Internal Revenue Service; (viii) all parties that have requested or that are required
to receive notice pursuant to Bankruptcy Rule 2002; (ix) any parties who have expressed a
written interest in the Purchased Assets; (x) parties who are known or reasonably believed to
have asserted any lien, encumbrance, claim or other interest in the Purchased Assets; and (xi) all
governmental agencies that are an interested party with respect to the Sale and transactions
proposed thereunder, with notices regarding assumption and assignment of executory contracts
and unexpired leases also served on all counter-parties to such contracts and leases (the
“Required Parties”) and as reflected in the Certificates of Service filed with this Court on

September 4, 2010 [DE 208]. Further notices with respect to the Auction and Sale and Pivotal
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GC Sale Motion and Modification Notice, and Second Modification Notice were timely served
as set forth above.

C. Mission Critical Vendors and other parties to contracts, executory
contracts and leases were notified on August 31, 2010 of procedures to be followed in
connection with the assumption and assignment to the Court-approved buyer in conjunction with
the Sale, including objections to cure amounts and terms to be set forth on a Cure Schedule [DE
218] (the “Cure Motion™). On September 15, 2010, the Debtors served the Notice of Filing of
Cure Schedule Incident to the Debtors’ Sale Motion, the Cure Scheduled and Notice of Debtors’
Procedures with Respect to Assumption and/or Assignment of Certain Executory Contracts and
Leases and the Establishment of Cure Costs and Payments Associated Therewith, [DE 218, DE
224]. On October 18, 2010 of an amended deadline for objections of October 25, 2010 was
noticed [DE 325, 337]. On October 31, 2010, the Debtor filed the Notice of Debtors’
Designation of Successful Bidder in Conjunction with Reorganization Plan, Rescheduled Sale
Hearing, and Assumption and Assignment of Contracts, Executory Contracts and Unexpired
Leases and Objection Deadline [DE 369] (“Cure Schedule™), and timely served it on all counter-
parties to contracts, executory contracts and unexpired leases proposed to be assumed and
assigned to Pivotal GC [DE 390].

D. Objections or reservations of rights with respect to the Cure Motion were
filed by ColoSpace, Inc. [DE 268], ITS Communications, Inc. [DE 269, 334], Level 3
Communications, LLC and its affiliates [DE 270], Qwest Communications Company LLC and
Qwest Corporation, as supplemented [DE 273)], Hobbs Brook Management LLC and 265 Winter
LLC, as supplemented [DE 274, 384, 586], Verizon Communications, Inc., as supplemented [DE
276, 416, 581], AboveNet Communications, Inc. [DE 277], Orbitz, LLC [DE 278], Oracle
America, Inc., as supplemented [DE 279, 415, 585], AT&T Corp., as supplemented [DE 281,
589], and BCE Nexxia Corporation [DE 282] (collectively, “Cure Amount Objections™).

Objections to the Cure Schedule were filed by Verizon Communications, Inc. [DE 416),
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AoneNet Communications, Inc. [DE 375, 402], Oracle America, Inc. [DE 415], and AT&T
Corp. [DE 387} (collectively, “Cure Schedule Objgctions”).

E. Good and sufficient notice of the Bidding Procedures, as amended; the
Sale Motion; Auction; the Sale Hearing; the Pivotal GC Bid Motion, Pivotal GC Plan/Sale
Motion and Plan provisions concerning the Sale have been given so as to provide all creditors
and parties in interest entitled to notice with such notice and such opportunity for hearing as is
appropriate under the facts and circumstances of this bankruptcy case within the meaning of
section 102(1) of the Bankruptcy Code and as required by 11 U.S.C. § 363(b)(1), and Fed. R.
Bank. P. 2002(a)(2), (c)(1), and (k), and 6004(a) and (c), and no additional or further notice is
required for entry of this Order.

F. Pivotal GC has acquired the Interests and Claims held by the Debenture
Holders and DIP Lenders, and has withdrawn the Debenture Holders Objection, GC Newco
Objection, and the Stalking Horse Bid, and withdrawn the support of the Debenture Holders and
Tranche B DIP Lenders for a sale to Global Telecom & Technology, Inc. (“GTT™). The GTT
Joinder has no effect upon withdrawal of the Debenture Holders Objection.

G. Pivotal GC has requested authority to transfer the Purchased Assets
immediately upon acquisition to its wholly-owned subsidiary, GC Pivotal, LLC, an Arizona
limited liability company (“GC Pivotal” and, unless separately referenced hereafter, included
within the defined term “Pivotal GC”), which has already received certain regulatory approvals
to conduct business in locations where the Debtors operate, reducing the time period required for
obtaining all regulatory approvals required for Closing,

H. The USAC Objection to treatment of its administrative expense claim is
resolved as follows: Subject to, and without waiver or limitation of, the Debtors” and Pivotal
GC’s and/or Reorganized Debtors’ rights to dispute invoiced amounts in the ordinary course,
which the parties will work in good faith to resolve, and with existing contract remedies if they

are unable to resolve any such dispute,
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1. Debtors shall continue to pay USF Obligations® incurred post-
petition but prior to the Sale Closing when invoiced and due in the ordinary
course. Within 10 days of the Sale Closing, the Debtors shall pay to USAC any
and all invoiced and unpaid USF Obligations which arose on or after the Petition
Date through the date of the Closing;

2. Debtors shall treat USAC’s pre-petition claim for unpaid USF
Obligations with other unsecured claims under Debtors’ Plan.

3. All USF Obligations invoiced by USAC prior to the Sale Closing
which arise as a result of Annual True-Ups will be allocated between pre-petition
and post-petition periods; the pre-petition portion of any such USF Obligations
arising as a result of Annual True-Ups will be included in the USAC unsecured
claim, and the portion allocated to the post-petition period will be paid by the
Debtors when due.

4. The Buyer shall pay when due any and all post-Closing USF
Obligations as invoiced by USAC including, without limitation:

a. all USF Obligations invoiced by USAC on or after the date
of the Closing;

b. all USF Obligations invoiced by USAC after the date of the
Closing which may arise as a result of the Annual True-Ups,
regardless of the revenue period covered, provided that only the
portion of USF Obligations determined by Annual True-Ups
allocated to the post-petition period will be paid, while the portion
due pre-petition will be included in the USAC unsecured claim;

and

3 USF Obligations, Annual True-Ups and Annual Revenue Reports have the meanings ascribed thereto in the USAC
Limited Objection.
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C. all USF Obligations invoiced by USAC after the Closing
which arise as a result of revised or amended Annual Revenue
Reports submitted by or on behalf of the Debtors, regardless of the
revenue period covered, provided that only the portion of USF
Obligations determined by revised or amended Annual Revenue
Reports allocated to the postpetition period will be paid, while the
portion due prepetition will be included in the USAC unsecured
claim.

5. In the event that any Annual True-Up conducted by USAC after
the date of the Closing results in the issuance of credits toward USF Obligations,
the Buyer shall be entitled to the full value of those credits, regardless of the
revenue period covered (except that USAC shall first apply any such credits to its
outstanding pre-petition or post-petition claims, if any, as applicable);

6. In the event that the Buyer, the Debtors, or any entity on the
Debtors’ behalf timely submits a revised or amended Annual Revenue Report that
results in the issuance of credits toward USF Obligations, the Buyer shall be
entitled to the full value of those credits regardless of the revenue period covered
by that revised or amended Annual Revenue Report (except that USAC shall first
apply any such credits to its outstanding pre-petition or post-petition claims, if
any, as applicable);

7. The Debtors shall timely submit all Quarterly and Annual Revenue
Reports which become due on or before the date of the Closing;

8. The Buyer shall timely submit all Quarterly and Annual Revenue
Reports that become due after the date of the Closing and, if those Annual
Revenue Reports cover revenue periods prior to the Closing date, the Buyer shall

include the Debtors’ pre-Closing revenues; and
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9. Nothing in this Sale Order or in connection with the Sale shall
prohibit, alter or limit USAC’s rights to (i) audit the Debtors’ reported contributor
revenues, including with respect to pre-sale and pre-petition periods, (ii) assess
and invoice any USF Obligations resulting from any such audit, and (iii) pursue
all of USAC’s rights related to any such audit including, without limitation,
amending previously filed claims against the Debtors.

10.  Notwithstanding the Administrative Bar Date in the Plan, nothing
herein shall be deemed to limit or restrict USAC’s right to amend or supplement
its administrative claim and USAC shall have the right to amend or supplement its
administrative claim in the event that (1) the Debtors or the Buyer submits
upwardly revised revenue to USAC and/or (ii) USAC determines through audit or
otherwise that the Debtors’ revenue must be upwardly revised.

The USAC Objection to the Sale is overruled in all other respects, as the remainder of the USAC
Objection concerns Plan confirmation issues.
stone Objcctlon is overruled as it is a fee allowance issue rather
Al c(a.M M«f > e sllowacce are reserded,
than a Sale obJectlon.A To the extent Capstone objects to sufficiency of funds to pay all
Administrative Expenses as finally approved or agreed upon by the claimants, the Court
overrules the Capstone Objection to the Sale, as it is a Plan confirmation objection.

J. The Vanco Objection is overruled insofar as it seeks a Cure payment,
since the Vanco contract is being rejected under the Modified Pivotal APA. Insofar as Vanco
asserts that the amount for Mission Critical Vendors must be increased to cover Vanco’s
constructive trust claim, on the Closing Date, Pivotal GC will set aside $1,085,535.78 to satisfy
Vanco’s claim as a Mission Critical Vendor claim only if Vanco wins its constructive trust
litigation, in accordance with the October 8, 2010 stipulated order [Adv. Pro. 10-53164 DE 11],
which funds shall be owned by Pivotal GC and not be property of the Debtors’ estates, and shall
be held in a segregated account pending further order of the Court. Such amount shall not be set

aside if Vanco loses its constructive trust litigation before the Closing Date.
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K. The Debtors extensively marketed the Sale Assets in good faith, and the
Debtors’ investment bankers sought equity or debt financing to support the Stalking Horse Bid.

L. By the deadline for submitting bids in the Bidding Procedures, (1) GC
Newco, initially designated as the Stalking Horse Bidder, was a Qualified Bidder; (2) Pivotal GC
submitted a bid (as amended, the “Pivotal GC Bid”) with attached form of Asset Purchase
Agreement, evidence of financial ability to close, and all other documents required to be a
Qualified Bidder; and (3) GTT also submitted a bid without a form of Asset Purchase Agreement
or schedules and without evidence of financial ability to close. The Debtors notified GC Newco,
Pivotal GC, GTT and other required parties on October 20, 2010 that Pivotal GC was determined
to be the lead bidder.

M. On October 21, 2010, the Debtors commenced the Auction over the
objection of GC Newco. During the Auction, GTT submitted an additional bid, a form of Asset
Purchase Agreement (without schedules), and certain evidence related to its financial ability to
close. The Auction was continued to October 25, 2010 to allow all parties in interest to evaluate
the additional GTT documents.

N. On October 25, 2010, the Auction continued. GTT and GC Newco
submitted a combined bid. Pivotal GC submitted an amendment to the Pivotal GC Bid. On
October 26, 2010, Pivotal GC provided the Debtors with a formal, written amendment to the
Pivotal GC Bid. On October 26, 2010, the Debtors considered and evaluated the bids, and
determined that Pivotal GC was the Successful Bidder.

0. The Debtors selected the Pivotal GC as the Successful Bidder based upon
criteria that included, without limitation, the following:
1. The bid was structured in such a fashion that could confirm a plan;
2. The documentation provided by Pivotal relative to financial ability
to close had the least risk of default;
3. the offer was a highest and best offer for the greatest number of

classes of creditors; and
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4. the indication from one of the largest Mission Critical Vendor was
that Pivotal was the purchaser of choice. |

P. The Pivotal GC Bid was withdrawn when it was not approved by the
deadline set forth in the Pivotal GC Bid. However, the Debtors have sought approval of the
Modified Pivotal APA which is substantially similar to the Pivotal GC Bid, with modifications
described in the Pivotal GC Sale Motion and Plan Modification Notice.

Q. Based on the record presented, the Debtors have exercised sound and
considered business judgment in deciding that the Modified Pivotal APA is the best and highest
bid susceptible of plan confirmation to acquire the Purchased Assets. Based upon such evidence,
the Court finds that it is in the best interests of the Debtors and the Debtors’ estates: (1) to
consummate the Sale to Pivotal GC in accordance with the Modified Pivotal APA; and (2) to
assume and assign to Pivotal GC the Assumed Liabilities, as set forth on the Schedules to the
Modified Pivotal APA.

R. The Modified Pivotal APA and all schedules and exhibits thereto fully
complied with all of the requirements set forth in the Bidding Procedures, as modified, and the
Plan provisions regarding the Sale. The Contracts and the Real Property Leases defined in the
Modified Pivotal APA are agreements or are executory contracts and unexpired leases within the
meaning of Bankruptcy Code section 365. The Sale and the assumption and assignment of the
Contracts and Real Property Leases and Assumed Liabilities to Pivotal GC are approved and
authorized under the Bankruptcy Code, including Sections 105, 363, 365 and 1123 of the
Bankruptcy Code.

S. In connection with the Pivotal GC Bid, Pivotal GC submitted sufficient
and satisfactory written evidence that Pivotal GC has the financial wherewithal to close the Sale
and to satisfy Cure obligations and Assumed Liabilities when such obligations become due for
the purpose of demonstrating feasibility (as required by Bankruptcy Code section 1129(a)(11)),
adequate assurance of future performance with respect to the Assumed Liabilities (as required by

section 365) under the Plan and in compliance with the Sale Procedures Order.
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T. Schedule 2.3(c) to the Modified Pivotal APA and the subparagraphs below
set forth the Debtors’ proposed payments and payment terms, if any, that are required pursuant to
sections 365(b)(1)(A) and 365(b)(1)(B) of the Bankruptcy Code and the satisfaction of Claims of
Mission Critical Vendors that are not executory contracts and unexpired leases (collectively, the
“Cure”), all of which are included in the Debtors’ assumption and assignment of the Assumed
Liabilities (the “Agreed Cures”). The Agreed Cures set forth the amounts and Cure terms
reflected in the Cure Schedule, and amounts and terms agreed to by the holders of Cure Schedule
Objections, as set forth in the Pivotal GC Sale Motion, except as set forth in the following
subparagraphs. Other than as set forth in the Pivotal APA Schedule 2.3(c) and the subparagraphs
below, or separate order of the Court, no other Cure amounts are due or need be satisfied in order
for the Debtors to assume, and assign to Pivotal GC the Assumed Liabilities. The Assumed
Liabilities include, and Pivotal GC shall pay current accrued and unbilled obligations under
assumed Contracts and Real Property Leases when invoiced and due post-Closing in the ordinary
course.

1. Level 3 Communications, LLC and its affiliates: The Debtors will
pay $805,794.88 to satisfy all pre-petition undisputed amounts, of which
$252,458.21 will be in the form of application of the adequate assurance deposit
held by Level 3 against the total amounts due, with the net due in cash on the
Closing Date/Plan Effective Date. Level 3 will receive and Pivotal GC will
maintain an adequate assurance deposit going forward of $134,548 (one month
current MRC).

2, Qwest Communications Company, LLC f/k/a Qwest
Communications Corporation and Qwest Corporation: Qwest’s objection is
resolved pursuant to a separate stipulation with Qwest.

3. Verizon Communications, Inc. and its subsidiaries: Vetizon
Communications, Inc. and its subsidiaries: Debtors will pay $1,663,157.91 to

satisfy all pre-petition undisputed amounts, satisfied in part by applying the
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unused portion of the $603,285.88 adequate assurance deposit held by Verizon
against the total amounts due, with the net due in cash on the Closing Date/ Plan
Effective Date. To ensure proper application, the Debtors will tender the cure
amount through Verizon’s counsel and not through the payment lockbox. The
Cerner escrow agreement will be maintained, as requested. Debtors and Pivotal
GC will separately reach an agreement with Verizon on the requirements for
future deposits and/or minimal cash balances, given the structure, backing and
health of the new company. Debtors have reached an agreement with Verizon on
the offset of any pre-petition amounts owed by Verizon against Verizon’s
prepetition non-cure Claim. Per the stipulation between the parties, Verizon may,
without further court order or relief from stay, immediately offset the pre-petition
amounts owed by Verizon against Verizon’s prepetition non-cure Claim. Verizon
shall amend its proof of claim to reflect the results of any offset and to further
reflect the payment of cure amounts ordered herein.

4. AT&T Corp. and its affiliates: Debtors will pay $4,489,000 to
meet AT&T cure obligations, which shall be satisfied in part by applying the
$1,021,006.42 adequate assurance deposit held by AT&T against the total
amounts due, with the net due in cash on the Closing Date/ Plan Effective Date.

Debtors and Pivotal GC after Closing will keep the Cemer escrow agreement in
place, as requested.

5. AboveNet Communications, Inc. [DE 277, 375, 402]: The Debtors
are hereby authorized to assume and assign to the Purchaser, effective upon the
payment of the cure amount set forth herein, that certain Master Products and
Services Agreement by and between the Debtors and AboveNet Communications,
Inc. (“AboveNet”) and the supplements, order forms, exhibits and related
agreements executed thereunder (collectively, the “AboveNet Contacts”). Within

three (3) business days of the Closing, the Debtors and the Purchaser shall pay

13 2278059.14



AboveNet the prepetition cure amount of $18,313.74 (the “Prepetition Cure
Amount”) by sending a check to AboveNet Communications, Inc., Attn: Thomas
Kelly, 360 Hamilton Avenue, White Plains, NY 10601. The Prepetition Cure
Amount is net of certain deposits in the amount of $11,733.77 paid by the Debtors
to AboveNet, which AboveNet is hereby authorized to utilize in satisfaction of the
balance of the prepetition cure amount, The Debtors and the Purchaser shall also
pay AboveNet for any and all outstanding postpetition invoices issued under the
AboveNet Contracts prior to Closing in the ordinary course of business in
compliance with the terms of the outstanding invoices. In the event the Debtors
and the Purchaser fail to timely do so, AboveNet may move this Court for
enforcement of this Order and this Court retains jurisdiction to enforce this
provision.

6. Oracle America, Inc. [DE 279, 415]: The Debtors have clarified
with Oracle the specific agreement being assumed and assigned, i.e. Oracle
service contract #4961155, which is current and has no pre-petition amounts due.
The other Oracle service agreement will expire in the ordinary course prior to
Closing. The On Demand contracts referenced in the Oracle Objection are not
assumed, and are accordingly rejected as of the Closing Date. The licenses
referenced in the Oracle Objection are held by Debtors, and will be assumed and
assigned at the Sale Closing. A list of the Oracle licenses so assumed and
assigned is attached as Exhibit 1, and Schedule 2.1(c)(i) is deemed amended to
include such list.

U. The Cure Objections not addressed and satisfied through the foregoing
treatment are resolved or overruled as follows:

1. ColoSpace [DE 268]: Schedule 2.3(c) includes the Cure Amount

sought by ColoSpace.
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2. ITS Communications, Inc. [DE 269, 334]: The Contract expired by
its terms in accordance with a stipulated order [DE 156}, mooting assumption and

Cure objections. An ITS security deposit of $79,321.96 was erroneously listed on

Schedule 2.1(d) as a Purchased Asset. ITS may retain and apply such security

deposit to its prepetition Claim after ITS and the Debtors reconcile the Claim

amount and security deposit amount.
3. 265 Winter LLC and Hobbs Brook Management LLC [DE 274,

384]: The objection will be resolved pursuant to a separate stipulation and order.

4. Orbitz, LLC [DE 278]: Contract rejected, as shown on Schedule
2.1(c)(i1), which does not include Orbitz, mooting assumption Cure objections.

5. BCE Nexxia [DE 282, 602]: The assumption and assignment
objection will be separately addressed in conjunction with resolution of Debtors’

motion to assume and assign this Contract [DE 438]

V. The evidence on record regarding the ability of Pivotal GC to pay the
Purchase Price and to fund the operating expenses of the Debtors’ business on a going forward
basis is sufficient evidence of adequate assurance of future performance by Pivotal GC with
respect to the Assumed Liabilities that constitute executory contracts and unexpired leases, as
required pursuant to sections 365(b)(1)(C) and 365(f)(2)(B) of the Bankruptcy Code and the
Bidding Procedures.

W.  Effective as of the Closing, the Debtors’ bankruptcy estates shall be
relieved pursuant to Section 365(k) of the Bankruptcy Code from any liability for any obligations
under and with respect to the Assumed Liabilities that constitute executory contracts and
unexpired leases.

X. The Pivotal GC Bid and Modified Pivotal APA were proposed by Pivotal
GC under the same procedures available to all bidders and were entered into in good faith
between Pivotal GC and the Debtors after review and approval by the Court and are in good faith

within the meaning of section 363(m) of the Bankruptcy Code. There was no evidence of
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collusion, fraud, control of the Purchase Price by any agreement among bidders, or actions
prohibited by Bankruptcy Code section 363(n) raised or admitted in connection with the Pivotal
GC Bid, the Modified Pivotal APA or the Sale. Pivotal GC is acquiring the Purchased Assets in
good faith and is a good faith purchaser within the meaning of and is entitled to the protections
of Bankruptcy Code section 363(m). Pivotal GC is a “disinterested” party within the meaning of
11 U.S.C. § 101(14), and is not an insider of the Debtors or related to the Debtors in any way.

Y. The purchase price offered by Pivotal GC under the Modified Pivotal
APA constitutes the best offer and, under the circumstances, is the highest and best offer for the
Purchased Assets received by the Debtors, and is, and shall be deemed, to constitute reasonably
equivalent value and fair consideration under the Bankruptcy Code and under the laws of the
United States and any State.

Z. The transfer of any assets from Magenta netLogic Limited, UK
(“Magenta”) to the Debtors, in consideration for release and extinguishment of intercompany
notes, if applicable, is for fair value. Magenta has not received any prepetition or post-petition
advances from any prepetition or post petition lender of the Debtors.

-AA. Predicates exist under one or more applicable subsections of Section
363(f) as well as Section 1123 of the Bankrﬁptcy Code to authorize the Sale to Pivotal GC of the
Purchased Assets free and clear of all liens, Encumbrances, Claims and Interests of any nature
and of all parties in the Purchased Assets.

BB. No third party consents are needed for Closing the Modified Pivotal APA
other than consents from Governmental Bodies as set forth in the Modified Pivotal APA.

CC. Pivotal GC would not have entered into the Modified Pivotal APA and
would not consummate the transactions contemplated thereby if the sale of the Purchased Assets
to Pivotal GC or (to the extent permitted) its respective assignees, the assumption, assignment
and sale of the Assumed Contracts and Real Property Leases to Pivotal GC or (to the extent
permitted by the Agreement) its respective assignees, and the assumption of the Assumed

Liabilities by Pivotal GC or (to the extent permitted by the Agreement) its respective assignees
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were not, except as otherwise provided in the Modified Pivotal APA with respect to the Assumed
Liabilities and Permitted Encumbrances, free and clear of all Claims, Interests and
Encumbrances of any kind or nature whatsoever, or if Pivotal GC would, or in the future could
(except and only to the extent expressly provided in the Modified Pivotal APA or any
amendments thereto, and with respect to the Assumed Liabilities), be liable for any of such
Claims, Interests or Encumbrances or other future liabilities arising out of past conduct of the
Debtors or the Debtors’ past ownership of the Purchased Assets (such other liabilities or
obligations being. referred to collectively as the “Successor Liabilities”), including, but not
limited to, Encumbrances or Successor Liabilities in respect of the following (the following
being referred to collectively as the “Successor Liability Documents, Statutes and Claims™):

(1) any employment or labor agreements; (2) all deeds of trust and security interests; (3) any
pension or medical benefit plan of the Debtors, compensation or other employee benefit plan of
the Sellers, welfare, agreements, practices and programs; (4) any other employee, worker’s
compensation, occupational disease or unemployment or temporary disability related claim,
including, without limitation, claims that might otherwise arise under or pursuant to: (a) the
Employee Retirement Income Security Act of 1974, as amended, (b) the Fair Labor Standards
Act, (¢) Title VII of the Civil Rights Act of 1964, (d) the Federal Rehabilitation Act of 1973,

(e) the National Labor Relations Act, (f) the Worker Adjustment and Retraining Act of 1988,
(&) the Age Discrimination and Employee Act of 1967 and Age Discrimination in Employment
Act, as amended, (h) the Americans with Disabilities Act of 1990, (i) the Consolidated Omnibus
Budget Reconciliation Act of 1985, (j) state discrimination laws, (k) state unemployment
compensation laws or any other similar state laws, or (1) any other state or federal benefits or
claims relating to any employment with the Sellers or any predecessors; (5) environmental or
other claims or Liens arising from existing conditions on or prior to the Closing (including,
without limitation, the presence of hazardous, toxic, polluting or contaminating substances or
waste) that may be asserted on any basis, including, without limitation, under the Comprehensive

Environmental Response, Compensation, and Liability Act, 42 U.S.C. §§ 9601, et seq., or other
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state statute; (6) any bulk sales or similar law; and (7) any tax statutes or ordinances, including,
without limitation, the Internal Revenue Code of 1986, as amended, and (8) any theories of
successor liability, including any theories on successor products liability grounds.

DD. Pivotal GC as the Purchaser is not merely a continuation of the Debtors,
and no common identity of incorporators, directors or stockholders exists between Pivotal GC
and the Debtors. The Sale is not being entered into fraudulently. If the Sale is consummated as
a direct transfer of Purchased Assets, Pivotal GC will not be, as a result of any action taken in
connection with the Sale or otherwise, (i) a successor to the Debtors or their bankruptcy estates
(other than with respect to the Assumed Obligations and any obligations arising under the
relevant Assumed Contracts and Real Property Leases from and after the Closing); or (2) de
facto or otherwise, have merged or consolidated with or into the Debtors. If the Sale is
consummated through a Reorganization Alternative, Pivotal GC will be the owner of equity
securities of one of more of the Debtors who will continue for regulatory and operational
purposes, or Pivotal will be the successor to one or more of the Debtors for regulatory and
operational purposes, but all Claims and liabilities of the Debtors and their bankruptcy estates
through the Closing Date and all Interests in the Shares, except for the Assumed Liabilities, are
still discharged under the Plan, and Pivotal GC will have no Successor Liabilities except to the
extent of the Assumed Liabilities. A transfer of Shares in the Debtors under the Reorganization
Alternative through a direct purchase of the Shares of one or more of the Debtors, or by the
cancellation of all existing shares and issuance of new equity interests in the Debtors, or pursuant
to the terms of one or more mergers, consolidations, share exchanges, recapitalizations,
reorganizations or other similar transactions will vest in Pivotal GC all right, title and interest in
such transferred Shares free and clear of any and all rights, Interests, Encumbrances and Claims
of any kind or nature, whether imposed by agreement, understanding, law, equity or otherwise,
all of which shall attach to the net proceeds of the Sale in the order of their priority, with the
same validity, force and effect which they now have and to all claims and defenses the Debtors

or other partics may possess with respect thereto.
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EE. The Modified Pivotal APA and the assumption and assignment of the
Assumed Liabilities by the Debtors to Pivotal GC are approved and authorized under the
Bankruptcy Code, including Sections 105, 363, 365 and 1123 of the Bankruptcy Code.

FF.  Nothing contained in the Plan or any plan of reorganization or liquidation
will alter, conflict with, or derogate from, the provisions of the Modified Pivotal APA or this
Order, and the terms of the Plan shall be conformed to the extent that any provision of the
Pivotal APA is inconsistent with the Plan.

GG. Pivotal GC, as successor to the DIP Lenders, has been authorized by order
granting the Sale Facility Motion to advance additional amounts under the DIP Loan Documents
(as defined in the Final DIP Order), secured by the collateral pledged thereunder, as a DIP “Sale
Facility” (as defined in the Sale Facility Motion) for the Purchase Price, including through a
credit bid of all amounts advanced.

HH. All findings of fact and conclusions of law made by the Court at the
hearing on the Sale Facility Motion and Plan Confirmation are incorporated herein.

IT. The Debtors have satisfied the applicable provisions of the Sale
Procedures Order, the Bidding Procedures, and the Bankruptcy Code.

ACCORDINGLY, IT IS HEREBY ORDERED that:

1. The Sale Motion and the Pivotal GC Sale Motion are hereby granted and any
objections or oppositions with respect thereto not previously withdrawn are hereby overruled.

2. The Debtors are authorized pursuant to (without limitation) Sections 1123(a)(5),
363(b), 363(f), 363(k), 363(1) and 365(b) of the Bankruptcy Code to enter into and perform the
Modified Pivotal APA. The Debtors are authorized to (i) consummate the Sale to Pivotal GC or
its assignee GC Pivotal in accordance with and subject to the terms and conditions of the
Modified Pivotal APA and the provisions thereof; (b) execute and deliver, and to perform fully
under, consummate and implement the Modified Pivotal APA, together with all additional
instruments and documents contemplated by the Modified Pivotal APA or that may be

reasonably necessary or desirable to implement the Modified Pivotal APA, and (iii) take any and
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all actions necessary or useful to effectuate and comply with the terms of the Modified Pivotal
APA and all other applicable documents, if any, in order to complete the Sale, including the
transfer of the equity interests in Magenta to Pivotal GC or its assignee GC Pivotal or the transfer
of assets of Magenta to such Debtors holding intercompany claims against Magenta, in
consideration for release of those intercompany claims, which transfer will be free and clear of
any liens and claims, and to take any other action with respect to the equity interests and assets
of Magenta as may be deemed appropriate or desirable by Debtors, and to take any other action
with respect to the equity interests and assets of Magenta as may be deemed appropriate or
desirable by the Debtors and Pivotal GC. One or more of the Debtors are authorized to cancel all
existing shares and issue or transfer shares of stock to Pivotal GC or its assignee GC Pivotal to
evidence the direct purchase of such shares, or the issuance of new shares, or the acquisition of
shares pursuant to the terms of one or more mergers, consolidations, share exchanges,
recapitalizations, reorganizations or other similar transactions if an Alternative Transaction under
the Modified Pivotal APA/Reorganization Election under the Plan is effected, and the Interests in
the Shares are deemed to terminate whether or not documentation of the Shares is surrendered to
the Debtors or transferred to Pivotal GC or GC Pivotal.

3. The Debtors are hereby authorized to: (a) assume and assign to Pivotal GC or GC
Pivotal, effective upon the Closing, each of the Assumed Liabilities, with Cure obligations paid
and Allowed Claims of the counterparties to Assumed Liabilities satisfied through treatment
under the Plan and Confirmation Order and in accordance with the Agreed Cures set forth in
Schedule 2.3(c) to the Modified Pivotal APA and paragraphﬂ‘above; and (b) execute and
deliver to Pivotal GC or GC Pivotal such documents or other instruments as may be necessary to
assign and transfer each of such Assumed Liabilities to Pivotal GC or GC Pivotal. In accordance
with Bankruptcy Code section 365(f), all of the Contracts and Real Property Leases provided for
in the Modified Pivotal APA are transferrable notwithstanding any provisions prohibiting or
restricting assignment.

4, The Debtors shall pay all Cure payments required for the Assumed Liabilities at

20 2278059.14



Closing and thereafter as set forth in paragraph R above under the terms of the Plan and
Confirmation Order, and shall do so first from any estate funds deemed unencumbered to the
extent such funds have not been used to satisfy Administrative Expenses. The Cure amounts and
terms required for each Assumed Liability, if any, shall be the amount set forth in Modified
Pivotal APA Schedule 2.3(c) and paragraphﬂbove. As of the Closing, other than the Cure for
a respective Assumed Liability, if any, the non-Debtor party to each Assumed Liability shall be,
and hereby is, barred and estopped from asserting against the Debtors, their property, or assets,
or Pivotal GC or GC Pivotal any obligation thereunder which arose or accrued prior to the
Petition Date, whether by way of affirmative claim, counterclaim, defense, set-off or otherwise.
Each counterparty to an assigned Contract or Real Property Lease is hereby forever barred,
estopped, and permanently enjoined from raising or asserting against Pivotal GC or GC Pivotal
or its property any assignment fee, default, breach, claim, pecuniary loss, liability or obligation
(including whether legal or equitable, secured or unsecured, matured or unmatured, contingent or
non-contingent, senior or subordinate) arising under or related to the assigned Contracts and Real
Property Leases existing as of the Closing Date or arising by reason of the Closing, except for
the Assumed Liability Cure, if applicable.

5. Except as expressly permitted or otherwise specifically provided for in the
Modified Pivotal APA or this Order, pursuant to sections 105(a), 1123, and 363(f) of the
Bankruptcy Code, Pivotal GC or its assignee GC Pivotal is acquiring the Purchased Assets on the
terms and conditions set forth in the Modified Pivotal APA, and even if accomplished through a
Reorganization Election (Alternative Transaction under the Modified Pivotal APA), upon
Closing such Purchased Assets including Shares shall be free and clear of all liens, Claims,
Interests, obligations and Encumbrances whatsoever, including all debts and claims arising in
any way in connection with any agreements, acts, or failures to act, of any of the Debtors and
whether imposed by agreement, understanding, law, equity or otherwise, including but not
limited to claims otherwise arising under doctrines of successor liability or vicarious liability of

any kind or character arising at any time prior to the Closing of the Sale, including the Successor
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Liabilities. Except with respect to and limited to Assumed Liabilities, Pivotal GC or its assignee
GC Pivotal shall take title to and possession of the Purchased Assets directly or indirectly free
and clear of all liens, claims, obligations, setoff and recoupment interests and encumbrances and
Interests of any kind or nature whatsoever, including all debts and claims arising in any way in
connection with any agreements, acts, or failures to act, of any of the Debtors and whether
imposed by agreement, understanding, law, equity or otherwise, including any avoidable transfer
claims against any of the Debtors or their affiliates, including to the extent their Shares are
Purchased Assets.

6. Upon the Closing of the Sale and the Effective Date of the Plan, Pivotal GC, GC
Pivotal and the Debtors shall receive the full benefit of all discharge, releases and injunctions
provided for in the Plan and section 1141(d) of the Bankruptcy Code. All liens, Claims,
Encumbrances and Interests are deemed extinguished and terminated, except for Assumed
Liabilities, but to the extent necessary or useful to establish clear title, parties in interest shall
execute and deliver to the Debtors any instrument or document required to effect a release of
liens, Claims, Encumbrances or Interests in accordance with this Order and the Plan, and Debtors
may execute and deliver any such instruments and documents under power of attorney or
otherwise. Pivotal GC and GC Pivotal are not liable for any pre- or post-petition debts of the
Debtors other than with respect to payment of the Purchase Price and Assumed Liabilities as set
forth in the Modified Pivotal APA, whether or not an Alternative Transaction under the Modified
Pivotal APA/Reorganization Election under the Plan is exercised.

7. This Order (a) shall be effective as a determination, as of the Closing, that all
Claims or Interests of any kind or nature whatsoever existing as to the Debtors or the Purchased
Assets, including Shares, prior to the Closing have been unconditionally released, discharged and
terminated as to the Shares and other Purchased Assets, and that the conveyances described
herein have been effected, and (b) shall be binding upon and shall govern the acts of all entities,
including, without limitation, all Governmental Bodies and all parties in interest in this case and

their employees, principals and agents. Subject to the Claims and Interests attaching to the
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proceeds of the Sale, each of the Debtors’ creditors, equity interest holders and other parties in
interest is authorized and directed to execute such documents and take all other actions as may be
reasonably necessary to release its Claims and Interests in the Purchased Assets, if any, as such
Interests may have been recorded or otherwise exist, and in the absence of such action, the
Debtors are authorized as attorney in fact for such parties to take such actions.

8. Each and every federal, state, and local government agency or department, and
each and every utility or provider of telephone or other service, is hereby authorized and directed
to accept any and all documents and instrument, including without limitation a certified copy of
this Order, which are necessary and appropriate to consummate the transactions contemplated by
the Modified Pivotal APA, including without limitation the transfer of the Purchased Assets to
Pivotal GC or its assignee GC Pivotal directly or indirectly through an Alternative Transaction
under the Modified Pivotal APA/Reorganization Election under the Plan.

9, Neither Pivotal GC, GC Pivotal, nor any of their affiliates, owners, principals,
agents, successors or assigns shall, as a result of the consummation of the Sale, (a) be as
successor to the Debtors or their estates; (b) have, de facto or otherwise, merged or consolidated
with any of the Debtors or their estates except to the extent the Reorganization Election is
exercised through a direct purchase of shares of one or more Debtors or by the cancellation of all
existing shares and issuance of new shares or pursuant to the terms of one or more mergers,
consolidations, share exchanges, recapitalizations, reorganizations or other similar transactions,
with a full discharge of all Interests, Claims, Encumbrances and liabilities through the Closing
except for Assumed Liabilities; (c) be a continuation or substantial or mere continuation of the
Debtors or any enterprise of the Debtors except to the extent the Reorganization Election is
exercised through a direct purchase of shares of one or more Debtors or by the cancellation of all
existing shares and issuance of new shares or pursuant to the terms of one or more mergers,
consolidations, share exchanges, recapitalizations, reorganizations or other similar transactions
with a full discharge of all Interests, Claims, Encumbrances and liabilities through the Closing

except for Assumed Liabilities; (d) be deemed to have obtained the Purchased Assets via a

23 2278059.14



fraudulent transfer or conveyance. Except for the Assumed Liabilities, the transfer of the
Purchased Assets to Pivotal GC or its assignee GC Pivotal under the Modified Pivotal APA shall
not result in (i) Pivotal GC, GC Pivotal, or any of their affiliates, owners, members, principals,
successors, assigns or agents or the Purchased Assets having any liability or responsibility for
any claim against the Debtors or against an insider of the Debtors; (ii) Pivotal GC, GC Pivotal,
any of their affiliates, members, owners, principals, successors, assigns, or agents or the
Purchased Assets having any liability or responsibility whatsoever with respect to or be required
to satisty in any manner, whether at law or in equity, whether by payment, setoff or otherwise,
directly or indirectly, any Interests or Excluded Liabilities; or (iii) Pivotal GC, GC Pivotal, any
of their affiliates, members, owners, principals, successors, assigns or agents or the Purchased
Assets having any liability or responsibility to the Debtors except as expressly set forth in the
Modified Pivotal APA. Without limiting the effect or scope of the foregoing, as of the Closing,
Pivotal GC and GC Pivotal shall have no successor or vicarious liabilities of any kind or
character arising out of, in connection with, or in any way relating to, the operation of the
Purchased Assets prior to the Closing, including no Successor Liabilities.

10.  Inthe event of an Altemnative Transaction/Reorganization Election, (i) the transfer
of the Shares to the Buyer pursuant to, and subject to the terms of, the Alternative Transaction
shall constitute a legal, valid and effective transfer of the Shares, and shall, upon the
consummation of the Closing, vest in the Buyer good and marketable title in and to the Shares,
free and clear of all Interests, Claims, liens and Encumbrances of any kind or nature whatsoever,
(ii) all persons and entities, including, but not limited to, all debt security holders, equity security
holders, governmental, tax and other regulatory authorities, lenders, trade and other creditors
holding any claims to the Shares, are forever barred and estopped from asserting against the
Buyer, its successors or assigns (to the extent allowed by law), its property, its officers, directors
and shareholders or the Shares, such persons’ or entities” Claims and Interests, and (iii) all such
Claims and Interests shall be unconditionally released and terminated as to the Shares.

11. To the extent administered by the Debtors and approved by the Court, any liens,
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Encumbrances on, Claims against and Interests in the Purchased Assets not satisfied out of
escrow in connection with the Closing of the Sale are deemed transferred solely to the proceeds
of the Sale. Any such proceeds shall be distributed in accordance with Debtors’ Plan, pursuant
to an order of the Court, or as otherwise required by the Bankruptcy Code.

12.  Ifany Governmental Bodies have not yet granted Regulatory Approval required
for the consummation of the Modified Pivotal APA as of the Regulatory Approval Date defined
in the Modified Pivotal APA, such that (i) certain of the Purchased Assets cannot be transferred
to Pivotal GC or its assignee GC Pivotal, or Pivotal GC or GC Pivotal has not been authorized to
provide telecommunications services, (if) pending receipt of requisite telecommunications
regulatory authorizations from State and Federal regulatory agencies and/or consent of State and
Federal regulatory agencies to the transfer of such Purchased Assets, or (iii) if an attempted
assignment of any Contract or Real Property Lease, without the consent of any other Person that
is a party thereto, would constitute a breach thereof or in any way negatively affect the rights of
Buyer (unless the restrictions on assignment would be rendered ineffective pursuant to sections
9-406 through 9-409, inclusive, of the Uniform Commercial Code, as amended), as the assignee
of such Contract or Real Property Lease, as the case may be, thereunder, the Debtors shall retain
title to such assets (the “Non-Transferred Assets”) and any Assumed Liabilities related to such
assets, pending receipt of such authorizations and consents, and shall hold and treat such assets
in accordance with the terms set forth in a management agreement to be agreed upon between
Pivotal GC, its assignee GC Pivotal, and Debtors. Upon receipt from time to time of any such
necessary consents and approvals, such Non-Transferred Assets as are subject to the consents
and approvals so received shall be transferred to Pivotal GC or GC Pivotal in accordance with
the Modified Pivotal APA, and Pivotal GC or GC Pivotal shall assume all related Assumed
Liabilities as if such Non-Transferred Assets and related Assumed Liabilities had been
transferred to and assumed by Pivotal GC or GC Pivotal at the Closing.

13, The acquisition by Pivotal GC or its assignee GC Pivotal pursuant to this Order

and the Modified Pivotal APA is held to be in good faith, as that term is used in section 363(m)
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of the Bankruptcy Code, an d accordingly, the reversal or modification on appeal of the
authorization provided herein to consummate the Pivotal APA shall not affect the validity of the
Sale or any rights or protections accorded to Pivotal GC or GC Pivotal under the Modified
Pivotal APA or this Order or the Confirmation Order, unless such authorization is duly stayed
pending such appeal.

14.  Pivotal GC is entitled to credit bid the Pre-Petition Debentures and DIP Facility as
partial satisfaction of its Purchase Price obligations and to fund and utilize increases of the DIP
Facility, i.e. the Sale Facility, to satisfy additional amounts payable under the Pivotal APA. The
credit bid by Pivotal GC of the Interests and Claims held by the Debenture Holders and Tranche
A and Tranche B DIP Lenders and the Pivotal GC-funded Sale Facility in satisfaction of Pivotal
GC’s Purchase Price obligations under the Modified Pivotal APA pursuant to Bankruptcy Code
§ 363(k), and § 1123 to the extent § 363(k) is incorporated therein, is approved.

15.  The Modified Pivotal APA and any related agreements, documents or other
instruments may be modified, amended or supplemented by the parties thereto, in a writing
signed by such parties, and in accordance with the terms thereof, without further order of the
Court, provided that any modification, amendment or supplement does not have a material
adverse effect on the Debtors’ estates. As and when requested by any party, each party shall
execute and deliver, or cause to be executed and delivered, all such documents and instruments
and shall take, or cause to be taken, all such further or other actions as such other party may
reasonably deem necessary or desirable to consummate the Sale, including such actions as may
be necessary to vest, perfect or confirm, or record or otherwise, Pivotal GC’s and GC Pivotal’s
right, title and interest in and to the Purchased Assets or to implement an Alternative Transaction
under the Modified Pivotal APA/Reorganization Election under the Plan.

16.  If the Reorganization Election is made, new common stock issued to Pivotal GC
or GC Pivotal on and after the Closing need not be registered under the Securities Act or any
state or local securities laws, except as provided in the Plan, and the Reorganized Debtors may

amend their corporate and/or limited liability company structure, articles of incorporation, by-
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laws, operating agreements and other operative documents.

This Court retains jurisdiction: (a) to enforce and implement the terms and provisions of the this
Order and the Modified Pivotal APA, all amendments thereto, any waivers and consents
thereunder, and each of the agreements executed in connection therewith; (b) to resolve or
adjudicate any disputes arising under or related to the Modified Pivotal APA, the DIP Loan
Documents or the Pivotal GC DIP Facility and Sale Facility; (c) to interpret, implement and
enforce the provisions of this Order; (d) protect Pivotal GC, GC Pivotal, and/or the Purchased
Assets from or against any Claims or Interests asserted in the Purchased Assets or Pivotal GC or
GC Pivotal, including by or through the Debtors; and (e) to the extent permitted by applicable
law, grant injunctive relief, including permanently enjoining each and every holder of any Claim
or Interest from commencing, continuing or otherwise pursuing or enforcing any remedy, claim,

cause of action or gncumbrance against Pivotal GC, GC Pivotal, or the Purchased Assets.

4
Dated . oz ( , 2011 W

The Honorable Peter J. Walsh
United States Bankruptcy Judge
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State of Arizona

County of Maricopa

VERIFICATION

I, Richard Garner, being duly sworn, declare that I am the Secretary and Treasurer of GC
Pivotal, LLC, the Applicant. I verify that, based upon information and belief, I have knowledge

of the statements in the foregoing Application, and I declare that they are true and correct.

e

Richard Garifer
Secretary and Treasurer

Sworn to before me, the undersi’éned Notary Public on this %2 fond day of
Frdbnusiy, 2011
Jd

Notary Public
MICHAELENE CORNISH
Noto’:ﬁvgxguc. S'c(t:e of Arizong / 7 o/, ff
My Commlsslonogr’;lryes A /S/’/
January 20, 2012 Print or Type Name

My commission expires:
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